Executive Summary Form

	broker information

	Company name
	JDB Financial LLC

	Contact
	James Bullock

	Phone
	678 383 8438

	Email
	james@jdbfinancialllc.com

	Website
	www.jdbfinancialllc.com


	CONTACT INFORMATION

	Borrower’s Name  


	

	Address
	

	City / State / Zip Code
	

	Phone #
	

	Email Address
	

	Project Name
	

	Type of Financing Requested
	[  ] Purchase

[  ] Acquisition & Development

[  ] Construction

[  ] Refinance

[  ] Cash out Refinance

[  ] Business Loan

[  ] Bridge

[  ] Land Loan

[  ] Equity

[  ] Mezzanine 

[  ] Hard Money

[  ] Other.  Explain: 



	Amount of Financing Requested
	

	Purpose of Loan
	

	Schedule of “Use of Proceeds”
	

	Amount of Down Payment (if Purchase)
	

	Loan to Value Ratio
	

	Debt Service Coverage Ratio (DSCR)
	

	Debt to Income Ratio (DTI)
	

	Owner Occupied or Non- Owner
	

	PROPERTY DESCRIPTION

	Type of Real Estate
	

	Location of Real Estate
	

	Year Borrower Purchased Property
	

	Age of Property
	

	Square Footage/Acres of Property
	

	Amount Borrower Paid for Property
	

	Borrower’s Total Cash Spent

on Property to Date

(i.e. Improvements/entitlements)  
	

	Rate, Terms and Payment of Current Mortgage
	

	List of all liens/mortgage or Back Taxes against Property
	

	Percentage of Property Occupied 
	

	As-is Market Value of the Property
	

	Is there a time restraint
	

	As-Is Value of Collateral 
	

	After-Completion Value

(“by using only these funds”)
	

	ADDITIONAL COLLATERAL



	Property Type
	

	Address
	

	City / State / Zip Code
	

	Value of Property
	

	1st Lien Balance
	

	2nd Lien Balance
	

	BORROWER’S DESIRED LOAN TERMS

	Loan Term
	

	Interest Rate
	

	Origination Points
	

	Summary of the project and

what borrower is looking for including any special issues, problems or needs
	

	INFORMATION ABOUT PROPOSED BORROWER

	Type of Entity
	

	Credit Score
	

	Borrower’s Occupation
	

	Prior Project Experience
	

	Net Worth or Financial Strength

of Primary Principals, excluding 

this project, in US Dollars
	

	Primary Principal’s last 3 years’

average monthly income
	

	Exit Strategy 
	

	Marketing Strategy
	

	What has been done thus far to

Secure financing?
	

	Please state fully why is the borrower

seeking hard money instead of

conventional financing:
	


Budget on Subject Property

What was (is) the income and expenses on subject property. You do the math. Take out any mortgage interest, debt service, or depreciation from expense side. Do include any reserves for vacancy or management fees since lender will most likely call in a professional management team in the event of a default. Just fill in the blanks below please:

                                                    2007                           2008                            2009 (YTD)

	Gross Income
	
	
	

	Total Monthly Expenses
	
	
	

	NOI
	
	
	

	Avg Yearly Occ Rate
	                              %   
	                               %   
	                            %


*** (For year 2009, please indicate up to what month the figures are calculated:_____________________)


1

